PROJECT FINANCE
SILICON RANCH

NASHV ILLE, TENNESSEE

Founded by a team with long-term experience in the public sector, Silicon Ranch
is a private business that takes its community responsibilities very seriously. A
provider of solar energy to electric cooperatives—first throughout the South, and
now across the country—Silicon Ranch was founded by former Tennessee governor
Phil Bredesen, who remains the company’s chairman. Co-founder and CEO Matt
Kisber served in the Tennessee legislature for 20 years before becoming Governor
Bredesen’s Commissioner of Economic and Community Development, while cofounder and Chief Financial Officer Reagan Farr also served in Bredesen’s cabinet
as commissioner of the Tennessee Department of Revenue.
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1. MATT BRILL
Lead Relationship Manager, Project Finance, CoBank
2. REAGAN FARR
Vice Chairman and Chief Financial Officer, Silicon Ranch
3. DAVID VICKERMAN
Vice Chairman and Chief Corporate
Development Officer, Silicon Ranch
4. MATT KISBER
President and Chief Executive Officer, Silicon Ranch
5. BRIAN GOLDSTEIN
	Sector Vice President, Project Finance, CoBank

The officers’ commitment to public service extends to every part of the business.
“Our mission aligns perfectly with that core cooperative principle of ‘concern for
community,’” says Kisber. “We strongly believe that the legacy of solar energy
projects extends beyond the implicit environmental benefits to include economic
development and community benefits as well. Our plan is to do well by doing good.”
Silicon Ranch has doubled its operating portfolio for three consecutive years, with
approximately 900 megawatts of PV systems that are contracted, under construction,
or operating in 14 states from New York to California, and close to one gigawatt more
in its development pipeline. Its cooperative customers span both G&T and electric
distribution, including several operating projects with Green Power EMC (owned by
38 cooperative member utilities), United Power, Poudre Valley REA, Arkansas Electric
Cooperative Corporation, and the Tennessee Valley Authority.
“We don’t view our relationship with our partners as a project; we view it as a process,”
says Farr. “That’s why we often have version II and III and IV of our projects with the
same partner.”
CoBank began working with Silicon Ranch in early 2016 with a dedicated revolving
credit facility to finance construction for several projects. Since that time CoBank has
closed two additional term-loan financings for solar projects, each more than 50MW.
“A lot of financial institutions hold themselves out as having expertise in closing
these transactions, every one of which has got its own nuances,” says Farr. “CoBank
exhibits a level of professionalism and experience in the area that sets it apart from
its competitors.”
“Of all our independent power producer customers, Silicon Ranch is most in tune
with how to tap into the cooperative community,” says Brian Goldstein, sector vice
president of project finance for CoBank. “Co-ops’ generation resources have been
predominantly traditional thermal power, so the progress Silicon Ranch has made in
the renewable market has been very impressive.”
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